
It's cold outside, but Charlotte's 
residential real estate market is red-hot 
heading into 2020

The latest news from Charlotte’s busy real estate world,
brought to you by the experts at Carver Pressley, REALTORS ®

Although December closings are not yet tabulated, 
the number of Charlotte home sales increased 3.7% 
in the first 11 months of 2019 (or by nearly 700 

closings) compared to 2018. The real story however was 
that the market gained strength in the second half of the 
year even as fewer homes for sale were added to the mar-
ket. Home sales increased just 1.5% in the first six months 
of the year compared to the first six months of 2018, but 
rose 8.7% from July to November. The market shift co-
incided with announcements by SunTrust and BB&T to 
merge and move the headquarters of the combined com-
panies to Charlotte (June 12) and Lowe’s announcement 
that it was relocating its tech hub to South End (June 27). 

Another anomaly for Charlotte’s real estate market in 
2019 was that it bucked the trend of most U.S. cities which 
saw housing inventory increase from the previous year. Five 
hundred and fifty more homes for sale in Charlotte hit the 
market in 2019 but the city’s inventory of available houses 
still fell 5.7%. Charlotte home buyers essentially absorbed 
every new listing that came on the market in 2019 plus an-
other 333 that were already on the market (total absorption 
rate of 106%). It wasn’t surprising considering Charlotte is 
among the hottest growth cities in the country with and es-
timated 44,000+ new residents added in 2019.

Sufficient housing inventory continues to be the thing 
that keeps Realtors up at night. Charlotte had just a four

 
months’ supply of inventory at the end of 
2019. The National Association of Real-
tors says a housing market in balance 
between supply and demand should have 
a six months’ supply of homes on the 
market. As housing inventory declined, 
there was increased upward pressure on 
home prices. For the year, the average 
home sales price in the Charlotte MSA 

rose 6.9% in 2019 to $270,000. Still, the average home sales price 
is just 27.5% more than it was in 2008 or an average annual increase 
of 2.5%. 

How can Charlotte’s housing inventory grow to meet current 
and future growth in demand? The area desperately needs more sin-
gle family new construction but permits are expected to finish the 
year down 3%. More investor flips in up-and-coming neighborhoods 
would also help since few first time home buyers aren’t comfortable 
with taking on renovations. In a December article in the Charlotte 
Business Journal, the city was named the four most active city for 
investor buyers of residential homes and with 7% of Mecklenburg 
County’s homes currently unoccupied, opportunities abound.

Best wishes to all in 2020! Let us help you make the best real 
estate decisions in the new year....Contact a Carver Pressley broker 
today!

CARVERPRESSLEY.COM | 704.697.1770 | 2459 WILKINSON BLVD. STE. 100 CHARLOTTE, NC 28208

Charlotte new residential construction
will be down slightly (appx. -3%) in

2019 vs. 2018 – almost all of the decline is
due to fewer single family home permits.

”
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+6.9%
Avg. home sales  
price increase 106%

Absorption of
Charlotte home 

inventory in 2019

+17.8%
Increase in
$1M+ sales

Nat’l Association of 
REALTORS ranks 

CLT among the top-10 
cities in the US for 

residential real estate 
to outperform over the 

next 3-5 years

Charlotte Real Estate by the Numbers in 2019

28
Average number of
days on market for 
new construction

.004%
Portion of CLT

sales $2M+
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Increase in # of 
homes sold in ‘19 

vs. ‘18
(+1.5% Jan-June,
+8.7% Jul-Nov)

+3.7%

2.5%
Avg. annual increase
in home sales price

since 2008
7%

Percent of all homes in 
Mecklenburg County

unoccupied
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Carver Pressley’s website is more than just a place 
to go look at pretty houses. Behind the scenes,
carverpressley.com holds a five-figure database of home 

buyers and local real estate brokers. Many of the contacts in our 
database found our website through our city-leading social me-
dia campaigns which do an excellent job of directing active home 
buyers to our website. We then use the database to drive listing 
promotions to home buyers who match the listing criteria (a tech-
nique also called “reverse prospecting”). If your real estate compa-
ny is not talking about using data analytics to market your home, 
contact a Carver Pressley broker to find out how we can help.jkdd

MECA Realty has long been identified with property 
management in Charlotte. In an effort to create 
more clear separation between MECA’s property 

management and residential sales operations, the sales divi-
sion became a separate company in August 2019 with a new 
brand identity - Carver Pressley, REALTORS®. The new 
firm represents the combining of forces 
between Dac Carver and Andy Pressley. 

Dac is a 25-year veteran of real es-
tate sales and marketing, most recently 
as the leader of the top-selling office in 
the Buckhead area of Atlanta. Andy and 
his family have operated MECA Realty 
since 1975 and Andy is a life-long Char-
lotte resident. Andy and the Pressley 
family played a significant role in the 
re-development of South End, which 
has become the hottest development 
neighborhood in Charlotte - if not the 
Southeast. 

Carver Pressley, REALTORS® is 
focused on delivering exceptional results 
to its clients on a fun, personal level. The firm’s sales team is 
professional, knowledgeable, and supported by thoughtful 
analysis and guidance from two long-time veterans of the 
real estate industry.

MECA Realty (sales) is now 
Carver Pressley, REALTORS®

#1 in Digital Marketing for CLT Real Estate!

CP social media engagement
makes the difference!

Avg. Engagements**/Month

Intelligent Prospecting Gets Results

ANDY PRESSLEY
Partner, Broker

DAC CARVER
Operating Partner 

**Engagements = likes, follows, shares or comments. Source: Facebook/Instagram

+74%
Growth in visitors

to CP.com in 2019



If you are like many non-Millennials you probably haven’t 
heard the phrase, “OK, Boomer,” or maybe you have 
since 25 year-old New Zealand politician Chloe Swarbrick 

mockingly used the phrase in response to a fellow parlia-
ment member who interrupted her speech on 
climate change in November (side note: Todd 
Muller, the member of Parliament who Swar-
brick addressed is technically a member of 
Generation X...but we digress). OK Boomer is 
a catchphrase used primarily by Millennials to 
dismiss attitudes attributed to the Baby Boomer generation. 

Millennials and Boomers should feel the love, because 
Boomers can help Millennials while also helping themselves. 
How? One of the greatest generational challenges Millenni-
als often cite is the lack of sufficient funds for a mortgage 
down payment. With Millennials recently usurping Boomers 
as the largest generation in history (and largest home buying 
segment), it stands to reason that they will drive housing mar-
ket demand (one way or the other) in the next decade. What 
better investment then can a Boomer parent or grandparent 
make than to provide mortgage down payment assistance to a 
young family member who needs it? You are probably saying, 
“I get how this helps the Millennial, but how does it help me?” 

When do I list my home for sale? Most sellers 
make the mistake of waiting until after March 
15 – why that’s a bad strategy:

“OK, Boomer...” How Baby Boomers can 
help the real estate market (and themselves)

How many times have you heard 
people talk about “the spring 
market” being the best time to 

sell a home? They aren’t wrong, because 
the most number of buyers active in 
the residential real estate market peaks 
in the spring. What most people don’t 
realize is that the process of buying a 
home is not an impulse decision for the 
vast majority of us. Yes, when we see a 
home we love, we might decide we want 
to buy it before even setting foot inside. 
However, most of us don’t or can’t buy a 
home on a whim. Instead, it’s a long pro-
cess that requires research and deliber-
ation. Most homebuyers look anywhere 
from 3-18 months before they purchase. 

One time of year that most peo-
ple aren’t looking at homes is during 
the end of year holidays. When the 
holidays are over and everyone set-
tles back into work and school, online 

shopping activity for residential real es-
tate absolutely explodes according to 
data from the online appointment setting 
tool Showing Time. Historically, the date 
marker for the beginning of all this online 
activity is Jan. 15. Real estate interest in-
creases faster between Jan. 15 and Feb. 15 
than any other time of year and levels off 
by March to its highest level of the year. 

The day when the greatest num-
ber of real estate listings expire is 

Dec. 31 and it makes sense - it’s the end 
of the year, and time for sellers to re-
assess why their home didn’t sell. That 
creates an enormous vacuum of homes 
on the market but very little compe-
tition for sellers who stick it out. The 
average time from when a home goes 
under contract to closing is anywhere 
from 30-60 days, so if a home goes 
under contract on Feb. 1 it’s closing in 
the spring when that “spring market” is 
in full swing. An analogy from another 
industry would be this; clothing stores 
don’t begin selling spring clothes in the 
spring - they begin selling them in winter. 

The moral to the story here? If you 
are thinking about listing your home for 
sale in 2020, don’t wait until “the spring 
market.” The spring market arrives on 
Jan. 15. You will have less competition 
because other sellers will be waiting.

Online real estate interest increases faster 
between Jan. 15 and Feb. 15 than any other 

time of year and levels off by March to its 
highest level of the year. 

More expensive to rent than to buy:
The average cost to rent in CLT is $1,454 per 

month. The cost to purchase a home in CLT at 
the median sales price is $1,309/mo. ***

”

“

“

”

***Assuming 30-year fixed rate mortgage; 10% down payment and 5% interest rate. Sources: Nat’l Association of REALTORS, Rent Jungle

 
Well, here it is: in order for Millennials to absorb all of the
Boomer-owned homes predicted to come on the market  
because of downsizing, down payment assistance will be critical 
for many of them. 

Not interested in the altruistic value of providing down 
payment assistance? What about looking at financial assis-
tance as an investment? Home prices have increased ev-
ery year and outside of the 18 months of the Great Re-
cession and have never declined in the nearly 60 years the 
National Association of Realtors has tracked the statistic. 

Think real estate prices are overheated? In reality, 
if home prices are charted back to pre-Great Recession 
times the average annualized home price increase is nomi-
nal. Compare that to the stock market’s appreciation since 
the Great Recession and tell us which one is over-valued! 

Don’t have kids or grandkids? Investment in Charlotte 
rental property and flips is surging because the returns are ex-
ceptional. Carver Pressley’s sister company, MECA Realty, has 
specialized in Charlotte property management for more than 
50 years and is uniquely qualified to advise on such purchases. 

For details on how our investment division can assist you in 
growing your real estate portfolio in the next decade, contact 
your Carver Pressley broker for an informal consultation. 

Chloe Swarbrick

“Charlotte ranks 55th in the country among the largest MSAs for housing affordability, but is among the 
top-10 in affordability improvement due to lower mortgage interest rates and income gains”

+54.9%
Avg. annual in-
crease in show-
ing requests in 

January over the 
last 5 years – the 
greatest increase 

of any month.

Source: Showing Time 
Showing Index



Many of Charlotte’s top ranked schools are charter, magnet or Montessori schools that place 
students based on a lottery system. As such, they have no defined housing market.

Elementary Schools (Zip Code) 2019 sales 2018 sales % Change 2019 Median price 2018 Median Price % Change
Antioch (28104) 208 176 18%  $                           592,500  $                              617,693 -4%
Bain (28227)                   286                      229 25%  $                           323,950  $                            312,000 4%
Ballantyne (28277) 242 261 -7% 316,500$                           285,000$                          11%
Beverly Woods (28210) 289 260 11% 483,500$                          468,950$                           3%
Cornelius (28031) 276 272 1% 397,950$                           403,500$                          -1%
Dilworth (28203) 371 379 -2% 590,000$                         499,980$                           18%
Elon Park (28277) 203 211 -4% 392,500$                          390,000$                         1%
Hawk Ridge (28277) 261 246 6% 302,500$                         305,000$                         -1%
Huntersville (28078) 232 170 36% 345,450$                          334,200$                          3%
J.V. Washam (28031) 405 448 -10% 285,375$                           265,300$                          8%
McKee Road (28270) 137 132 4% 347,500$                          344,500$                          1%
Old Providence (28226) 253 294 -14% 380,000$                         383,500$                          -1%
Polo Ridge (28277) 226 197 15% 407,500$                          383,000$                          6%
Providence Spring 157 183 -14% 470,000$                         490,000$                         -4%
Sandy Ridge (28173) 111 159 -30% 490,000$                         576,000$                          -15%
Selwyn (28211) 256 264 -3% 492,450$                          475,000$                          4%
Sharon (28211) 297 280 6% 545,000$                         562,500$                          -3%
Stallings (28104) 153 175 -13% 308,000$                         312,400$                           -1%
Torrence Creek (28078) 189 164 11% 292,000$                         286,500$                          2%

Middle Schools (Zip Code) 2019 sales 2018 sales % Change 2019 Median price 2018 Median Price % Change
 "A.G." / Alexander Graham (28211) 1172 1154 2% 511,000$                           489,735$                            4%
Bailey (28031) 1252 1163 8% 339,950$                          327,000$                          4%
Carmel (28226) 837 691 21% 417,000$                           408,250$                          2%
Crestdale (28105) 321 344 -7% 355,000$                         383,500$                          -7%
Cuthbertson (28173) 515 566 -9% 379,900$                          375,000$                          1%
Jay M. Robinson (28277) 328 422 -22% 380,000$                         364,500$                          4%
South Charlotte (28277) 430 407 6% 417,500$                           415,000$                           1%
Community House (28277) 767 784 -2% 330,000$                         314,750$                            5%
Piedmont Open (28204) 278 286 -3% 270,000$                         260,000$                         4%
Porter Ridge (28079) 583 554 5% 284,000$                         279,950$                           1%
Weddington (28104) 462 389 19% 542,000$                         540,000$                         0%

High Schools (Zip Code) 2019 sales 2018 sales % Change 2019 Median price 2018 Median Price % Change
Ardey Kell (28277) 1006 953 6% 350,000$                         343,900$                          2%
Cuthbertson (28173) 515 564 -9% 379,900$                          375,000$                          1%
Marvin Ridge (28173) 354 353 0% 632,500$                          605,000$                         5%
Myers Park (28209) 2035 1628 25% 460,000$                         470,000$                          -2%
Porter Ridge (28079) 582 555 5% 283,300$                          280,000$                         1%
Providence (28270) 651 649 0% 395,000$                         406,000$                         -3%
South Mecklenburg (28210) 1174 1021 15% 319,400$                           305,000$                         5%
Weddington (28104) 463 387 20%  $                          545,000  $                           545,000 0%
William Amos Hough (28031) 1308 1245 5%  $                          340,000  $                             335,375 1%

GET SCHOOLED: 
Charlotte’s top-rated schools and the housing markets they serve

The old axiom about real estate (it’s location, location, location) is certainly true but just after location in terms 
of value is school district. Great Schools is a website that ranks schools based on test scores, student progress, 
discipline issues and other criteria. Here are some of Charlotte’s top-rated schools (7/10 or higher) and how the 

housing markets they serve performed in 2019 (January-November). Source: Canopy MLS

Charitable Partners
(In alphabetical order)
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