


 

 
9 Most Deadly Mistakes to Avoid When 

Buying a New Home 

 
 

 

When you are ready to buy a home, whether you are buying 
a next or first home, there are a myriad of things to think 

about, to prepare for, and to organize. Here's a short list of 
some of the pitfalls to watch out for! 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 



 Deadly Mistake No. 1  - Representing Yourself in Any Real Estate 
Transaction 
 

     In our market, almost all homes that are sold are done so by a Realtor. This is the wisest 
way for any homeowner to sell his home because of the representation, service, and 
problem prevention involved. What this means for an unsuspecting buyer, however, is that 
unless the buyer has representation of his own, all decisions made by the owner or his 
agent will be purely for the benefit of the seller. 
 
     Many buyers do not realize that they are not responsible for paying the commission an 
agent receives when they purchase a home through a Realtor. In other words, it costs no 
more for a buyer to have professional representation than it does for him to represent 
himself!  
 
     Further, a good Realtor can help a buyer find a home more effectively and more easily 
than a buyer looking on his own. There are several websites that list homes for sale but 
they aren’t typically updated immediately.  Agents have access to their local MLS which 
requires all members to update listings as soon as possible, but no later than 24 hours. 
Most other websites pull information from the local MLS, but may only do it every other 
day or weekly.  In a hot market, it’s critical to have an agent who is actively searching for 
your next home and has relationships with other Realtors that may have pocket listings. 
 
 

Deadly Mistake No. 2  - Working With a Realtor Who is a Sub-
Agent, Not a Buyer-Agent 
 

     In Tennessee, Realtors can work in many capacities. At one time, every agent 
represented the seller by law, regardless of the fact that they were helping a buyer. Current 
legislation, however, has made it possible for Realtors to work as Buyer Agents, meaning 
that they legally, morally, and ethically represent the buyer, not the seller. The DeSelms 
Team chooses to work with their buyers strictly in this capacity, as they feel this is the only 
confidential and beneficial route for a buyer. For a full briefing on the differences between 
buyer agency and sub-agency, please feel free to call them any time. 
 
 

 
Deadly Mistake No. 3  - Choosing the Wrong Realtor, or Choosing 
Him for the Wrong Reasons 
 

     The quality of your home buying experience will be dependent largely upon the skill and 
qualifications of the Realtor that you choose. Therefore, this is a choice that should be 
made very carefully. And since as a buyer you will not be responsible for paying the 



commission to your Realtor, you have the wonderful opportunity of choosing the best! 
 
     The experience of the agent you select will mean the best service, the best price, the 
best representation, and the fewest hassles for you. On the other hand, choosing an agent 
with little or no experience, someone who is part-time or who is chosen only because he is 
a friend or family member can be disastrous. 
 
 
      

Deadly Mistake No. 4  - Not Being Pre-Qualified or Pre-Approved 
 

     Being pre-qualified or pre-approved by a reputable mortgage lender can mean the 
difference between a seller accepting your offer or another buyer's offer. A good Realtor 
will have a strong relationship with several mortgage brokers who can pre-qualify you over 
the phone at no charge. In a market as strong 
as today's, the better of the two choices is to 
be pre-approved. This involves filing a loan 
application and the other necessary paperwork 
involved in securing a loan before finding the 
actual house you are planning to purchase. 
There is no difference in the cost to you. To a 
seller, however, an offer submitted from a pre-
approved buyer is much more desirable than 
one from a buyer who may not be able to 
secure a loan.  
 
 

Deadly Mistake No. 5  - Paying 
Points Unnecessarily 

     Paying a point means only paying a portion of your mortgage interest up front, and is 
equivalent to 1% of the mortgage amount. For someone who is planning on owning his 
home for many years, this may be beneficial; but for a short term owner, this may be an 
unnecessary expense. It is very important to get all of the facts before paying any 
unrequired points. 
 
 

Deadly Mistake No. 6  - Choosing the Wrong Lender 

     One major mistake buyers often make is choosing a lender who suggests that they 
follow a plan of action simply because it is what "most of their clients do." Each individual 
buyer has specific needs, and they should be considered when determining which loan 
package is the most beneficial. For example, the amount of down payment, length of 
residence anticipated, credit history, sales price, and whether you will want to one day 
lease out the house will determine the type of loan as well as if points should be paid. 



Another important factor to 
consider is the expediency 
practiced by the lender. A 
mortgage broker with a history 
of late appraisals, last minute 
rejections, or slow service can 
prolong a closing and even 
exceed the expiration date of a 
contract! A good Realtor will be 
able to refer you to several 
mortgage lenders that have a 
reputation of excellent service 
and competitive rates 

 
 
 

Deadly Mistake No. 7  - Getting the Wrong Advice 

     We all know people who have definite opinions about the decisions we should make. 
And while these people, who may be our friends, family, or associates, have the very best 
of intentions, their advice is not always applicable to our own personal situations. In many 
instances, following the wrong advice can cost you hundreds or thousands of dollars!  
 

Deadly Mistake No. 8  - Making an Offer That is Too High 

     Although the housing market is very strong right now, overpricing of properties does still 
occur. Most overpricing tends to occur with "For Sale By Owners," but a property listed 
with a real estate company is still not guaranteed to be priced correctly. The safest way to 
ensure that you do not pay more than a property is worth is by using a Realtor who is both 
familiar with the area and who can provide a correctly prepared market analysis of the 
subject property's surrounding comparables. 
 
  

  

 
 
 
 
 
 
 
 



Deadly Mistake No. 9  - Making an Offer That is Too Low 

     Perhaps the most common mistake made by buyers is the error of making an offer that 
is too low on a home that they desperately want. It is very common in today's market for a 
home to be on the market for only a few days before being snatched up by a buyer who 
realizes its worth and, as a result, makes an offer to purchase representative of this 
realization. While it is only human nature to want to feel as though you are getting a great 
deal, it is very important to realize that paying full price for a well-priced home that 
completely fits your needs is in itself a great deal! Proper review of the competitive market 
analysis is a foolproof way of determining whether a property is priced well. Equally 
important is determining whether it is worth losing the home that you really want to 
someone else who is willing to pay the mere few dollars more a month that their higher 
offer will cost. Perhaps the greatest advantage of acquiring a Realtor as your Buyer Agent 
is the fact that the Realtor will be looking out for your best interest and will provide 
documentation to support whether your offer should be a high or low one.  
 

Simply by reading this report you are well on your way to making the right decisions 
that will make you a happy new homeowner! 

For a free consultation about buying your next home or to sign up for our Home 
Buyer’s Scouting Report, fill out the form below: 

 
 


